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COMPLETE GUIDE TO BUY YOUR HOME
Are you considering purchasing a home and stressed about the process?
This may be true whether you’ve bought many homes or you’re looking to buy your first,
whether you’re in the market for a new primary residence, an investment property or that
perfect vacation getaway.
Whether you are changing jobs or changing your lifestyle or seeking a great school district.
Buying a house is an exciting idea. However, with plenty of choices in hand, you must prepare
yourself first. If you are not sure of your options, it is always better to seek professional
assistance from industry specialists.
For many people, home buying begins with hiring a professional realtor who can help
throughout the process. Someone who specializes in the field and has lots of experience with
home buying. A competent real estate agent will help you handle matters and keep you up-todate.
A local real estate agent plays an incredibly important role when it comes to giving you insights
into the housing market. They are a pro in terms of local knowledge and the current market state
as compared to the traditional homebuying platforms.
They are professionals and will get to know the interests, demands, likes, dislikes, and lifestyles
of their clients. Every tiny detail matters for the homebuyer. That is why the agents make sure to
draw attention to the small conveniences of the to-be-bought property. Most properties will not
check every box on the want list, you will need to prioritize which features are most important
for you.

WHAT TO CONSIDER BEFORE GETTING INTO
HOMEBUYING PROCESS
The first thing as a home buyer you must find out is
what are your long-term goals? Once you know the
goals, you need to figure out how they fit into your
homeownership plans. For many people, home buying
is one way to transform their wasted payments or rent
into mortgage payments. It helps them purchase or
own something tangible and build equity.
However, for people who are not looking to just build
equity, homeownership can pave way for
independence. Some individuals may enjoy becoming
a landlord or are interested in purchasing a property
as an investment.
Regardless of the purpose you want to buy a home,
narrowing down your homeownership goals is crucial
to choose the right direction and make informed
decisions.
When buyers first start searching for a home, they will
often call the listing agent of the first property that
interests them. If you choose to do this, you are
speaking with an agent who is representing the
seller’s interests, not necessarily yours. The home
buying process is stressful enough without worrying
about who you can and cannot trust. As a buyer, you
should always have your own agent to represent you.
AS THE BUYER’S AGENT I WILL:
•
•
•
•
•
•
•

•

•

Be your trusted advisor and advocate.
Always work with the highest standards and
ethics.
Show you all the properties that you are
interested in that fit your criteria and budget.
Use my skills to negotiate the best terms and
price for you.
Protect your personal and financial information.
Keep what you tell me confidential.
Disclose to you anything I know about a
property that might affect your decision to
purchase it.
Connect you with service providers —
inspectors, lenders, insurance agents, home
warranty companies—to best suit your needs.
Be true to your wants and needs and always put
them first. I will never ask you to compromise
your price point or criteria just to close the deal.

Manage all the paperwork! From writing up the
offer, to reviewing seller disclosures, to filling out
escrow instructions, to reviewing the closing
documents, it’s nice to have a trained professional
by your side to explain and handle all the
paperwork.
• Communicate honestly and fairly.
• Be available to answer all your questions in a
timely manner.

•

In Summary, get the most out of your purchase by
hiring an expert.
We’re glad you have decided to buy your home. Here
is a compilation of a step-by-step guide to a
comprehensive home buying process to help you
make an informed decision:

• KEEP YOUR MONEY WHERE IT IS
It’s not wise to make any huge purchases or move your money around three to six months before buying a new
home. You don’t want to take any big chances with your credit profile. Lenders need to see that you’re reliable
and they want a complete paper trail to get you the best loan possible. If you open new credit cards, amass too
much debt or buy a lot of big-ticket items such as a car or new furniture, you may have a harder time getting a
loan.

• BE MINDFUL OF YOUR CREDIT PROFILE

Don’t obsess with trying to time the market and figure out when is the best time to buy. Trying to anticipate the
housing market is impossible. The best time to buy is when you find your perfect house and you can afford it.
Real estate is cyclical, it goes up and it goes down and it goes back up again. So, if you try to wait for the perfect
time, you may miss out.

• YOU’RE BUYING A HOUSE – NOT DATING IT

Buying a house based on emotions is just going to break your heart. If you fall in love with something, you might
end up making some bad financial decisions. There’s a big difference between your emotions and your instincts.
Going with your instincts means that you recognize that you’re getting a great house for a good value. Going with
your emotions is being obsessed with the paint color or the backyard. It’s an investment, so stay calm and be
wise.

• RESEARCH THE NEIGHBORHOOD

Before you buy, get the lay of the land – drop by morning noon and night. Many homebuyers have become
completely distraught because they thought they found the perfect home, only to find out the neighborhood
wasn’t for them. Drive by the house at all hours of the day to see what’s happening in the neighborhood. Do your
regular commute from the house to make sure it is something you can deal with on a daily basis. Find out how far
it is to the nearest grocery store and other services. Even if you don’t have kids, research the schools because it
affects the value of your home in a very big way. If you buy a house in a good school district versus bad school
district even in the same town, the value can be affected as much as 20 percent.

• THINK LONG-TERM AND THINK RE-SALE

Are you planning to have kids? Will you be taking care of elderly relatives? You might be planning to live in your
first home for only a few years. In that case, who is your target audience when it comes time to sell the house? If
you buy a house in a very bad school district or a house on a very busy street, when you are ready to sell the
house, most families with children will be off your list of potential buyers.

• LOOK AT ALL THE EXPENSES WHEN YOU ARE BUDGETING FOR THE HOUSE

When budgeting for the house, don’t stop with principal, interest, taxes and insurance; add in utilities, cost of
commuting, HOA dues, property taxes, maintenance costs, and upgrades. Call the utility companies that service
the house you are considering and ask for an estimate of what the cost will be, whether there are any budget
plans available, etc. Will the gas budget for your car go up if you are moving further away from the places you
frequently visit? Budget all of these expenses and see if you can still afford the house. Your Realtor® can help
you estimate these costs for your area.

• LOOK BEYOND THE STAGING

The psychology of staging a home really works; staged houses look far better than houses that are still being
occupied or are completely vacant. For example, a house might have nightstands with lamps next to the bed that
really increase the appeal of the room. In reality, though, there may not be plug points anywhere near the lights.
So, in practicality that setup would not be possible without remodeling. When you are considering a house,
mentally try to remove the staging. Pay more attention to the layout of the house and the structure itself. Ugly
wallpaper and paint can be easily fixed later.

• NEVER BUY THE MOST EXPENSIVE HOME ON THE BLOCK
When a wise man once said to never buy the most expensive house on the block, he was talking about
appreciation. Over time, home values in a neighborhood tend to even out. So if you have the most expensive
home, its value won’t increase as much as will a low- to mid-priced home in the same neighborhood. If you want
to get the most bang for your housing buck, buy a less expensive model on the best block you can afford.
Remember, location is the one thing you can’t change. So, if you are buying the least expensive house on the
street in a good location, the value has nowhere to go but up.

TYPE OF HOME YOU WANT TO BUY
One of the interesting facts about homebuying is that you have many options to choose from different
types of residential properties. From a single-family home, condo, townhouse to a multi-family building, you
can buy whatever fits your budget.
You need to weigh the pros and cons of each option to choose the property that can help you achieve your
goals. You can save a considerable amount of money on the purchase price in different categories.
For example, if you’re considering investing in the property; choose a fixer-upper to make profit. You can
also turn a fixer-upper into a dream house by remodeling it. If you have a busy work and family life, then
find something that will meet most of your current and future needs.

SPECIFIC FEATURES YOU’RE LOOKING FOR
Home buying is one of the biggest investments or purchases of your life. Though it is good to have some
flexibility in specific features, make sure your purchase fits your wants and needs. Your list of features can
include basic things such as size and neighborhood of the home, floor plan, kitchen, and bathroom layout.
You can always search various real estate websites to find or research the properties that meet the
requirements of your new home. The best way to find your dream home is to seek the assistance of
professional real estate agents. They have the right contacts, skills, and knowledge to help you not only
figure out what you want but also find the perfect home.

SIZE OF MORTGAGE YOU QUALIFY FOR
Before you start applying for a loan, you need to
determine how much your lender will lend you to buy
your home. You might think you’re capable of buying a
home worth $1,300,000 but your lender may think
you’re good for only $1,200,000.
Typically, lenders consider many factors such as your
income, how long you’ve been working and the debt
you need to pay before accepting your mortgage or
loan application. Plus, realtors or real estate agents
also avoid working with clients who aren’t clear about
how much they want to spend on home buying.
Here is a quick breakdown of the mortgage process.
Mortgage Process
Getting a mortgage loan for home buying is
challenging; especially if you’re a first-time
homebuyer.
Estimate Budget
The budget estimation is the first step before you
move forward with your mortgage loan. Calculate the
amount you can afford. Set realistic expectations for
property hunting and pick the right mortgage loan
option. Instead of figuring out the maximum price of
the house, estimate the monthly payments you can
manage every month. After that, work out the
mortgage interest rate to find your home buying
power.
Obtain Pre-Approval Letter for a Loan
After you estimate the budget, look for property
within its price range. Ask the mortgage lender to
provide a pre-approval or pre-qualification letter. The
letter is evidence that your lender has approved a loan
based on your monthly income savings, and credit.
When you obtain a pre-qualification letter, your
lender will go over the cost of the mortgage payments,
insurance, and property taxes.
Choose a Mortgage Type
The rate of your loan doesn’t depend solely on the
application. It typically depends on the loan type you
obtain. For instance, if you want a VA mortgage, the
major loan program offers you 0.4 percent on average.
Compare a few different lenders’ rates and loan types
you can qualify for.

Complete Mortgage Application
The most critical step in the mortgage process is
completing a mortgage application. Most of this
process is completed in the preapproval stage. You
may need some additional documents to get the loan
file via underwriting.
For instance, your lender needs
• Executed purchase agreement
• Evidence of earnest money deposit
• Asset documentation
• Updated income including bank statements and
pay stubs
Conduct Home Appraisal
The mortgage lender arranges an appraiser to get an
independent value estimate of the house you wish
to buy.
Mortgage Process and Underwriting
The last step of the process is to submit the loan
application to begin mortgage processing. It may
include a long waiting period for the home buyers as
it has several steps, such as:
The loan processor creates a mortgage file for
thorough underwriting.
• The processor's order requires credit reports, tax
transcripts, and home title search
• They verify the details and information on the
mortgage application including payment histories
and bank deposits
• The mortgage processor requires a written
explanation, judgments, late payments, and
collections
• After collecting a package with authentic
documentation and verifications, the processor
sends these files to the underwriter
• The underwriter evaluates and reviews the
information given in the file for red flags and
missing items
You must get pre-approval for your home loan
before you place an offer on the home you want to
buy. In many cases, sellers don’t consider offers
seriously if they do not have mortgage preapproval.
•

Savings to Buy a Home
Note that qualifying for a sizeable amount of
mortgage might not be enough to buy the home. You
need a significant amount cash outlay including a
3.5 percent to 20 percent down payment and closing
costs.

Purchasing a house requires you to have sufficient
savings. Keeping savings in a relatively safe and
accessible vehicle is a challenge for many people. If
you have two to four years to execute your
homebuying goals, a CD (Certificate of Deposit) is a
viable option. You can save your money and earn
interest and remain relatively liquid.
In addition to CD, you can buy a fixed income
portfolio or short-term bond to save money for home
buying. It can protect your savings from the stock
market’s tumultuous nature and grow your financial
portfolio.
WHO CAN HELP YOU FIND THE BEST HOME?
As mentioned above, a professional real estate agent
is the right person you can rely on to find the home
that meets your needs and price range. Once you
choose the house to buy, the qualified professional
assists you in negotiating and completing the entire
process. From making a home offer, getting a
mortgage to closing the deal, an expert real estate
professional can do everything.

The expertise of the real estate agent protects you
from scams and fake offers you may get during the
homebuying process. He or she understands the
process and knows how to deal with the sellers. Also,
an experienced real estate agent can assess the
property for hidden damages or faults that you may
fail to spot. Having a reliable person beside you is
always a great idea to make home-buying a breeze.
THE BUYING PROCESS-WHAT DOES IT INCLUDE?
Now that you have decided to plunge into the process,
let’s explore the steps you need to take to become a
homeowner. It may feel like a chaotic time with many
offers. However, if you’re prepared to move forward in
your home buying journey, expect this basic
progression:
FINDING HOMES
Of course, your first step in the home buying process
should be finding the home of your dream. You need
to be sure that you have multiple options to choose
from. One of the best ways to kick start your home
buying process is to use your realtor or real estate
agent. These professionals have sufficient knowledge
about the vacant properties in the local areas. They
are in contact with the potential sellers who are
looking for serious buyers. Your real estate agent
either connects you directly with the sellers or helps
you search for the property that fits your needs the
best.
Another way to find a home is to search for property
listings online. According to the National Association
of Realtors, more than 51 percent of the buyers found
the property they bought via online listing platforms
in 2020. Real estate websites such as Zillow or
Realtor.com attract many views and can benefit both
sellers and buyers.
Buyers can check or review hundreds of properties
within hours without having to go anywhere. Zillow,
for instance, is one of the largest database services
with more than 135 a million homes listed on the site.
It offers robust tools for property buyers, renters,
sellers, and home professionals. It is flexible and has
extensive and comprehensive sorting criteria for
people looking for sellers or buyers.
Similarly, realtor.com is a reliable database with 99
percent of MLS-listed properties. Many experienced
home buyers use it to search for the properties
located in a neighborhood.

However, if you have no experience in property buying, you might find using these online listing platforms
overwhelming. It is better to use these forums with your real estate agent. Experienced agents are well versed
in using these and other listing sites and can help you filter the most appropriate information.
The on-line services typically pull the listings from the various local Multiple Listing Services, sometimes daily
or weekly. Go directly with your real estate agent, they can set you up with an automated search directly from
the MLS for specific locations, bedrooms & bathrooms, size of yard, school district and narrow your search so
you’re looking only at properties that meet your expectations and budget. Anytime a new listing comes on the
market (the MLS typically updates every 15 minutes) you’ll automatically receive a notification.
Driving around neighborhoods is also a good way to narrow down the areas that interest you and check each
neighborhood personally. Using your contacts to find the home can also work. Put feelers out with the family,
close friends, and your colleagues or business contacts. Sometimes a good lead comes from the person you
recently met.
Attending an open house without your real estate agent isn’t a good idea when you’re shopping for a home.
Dealing with the sellers’ agent alone may not work in your favor, as their commitment is to the seller. If you
have a limited budget or don’t have enough finances to buy your dream home, it is wise to search for homes
with potential. Look for homes that are well-built but need some remodeling.
Getting a home that you can afford is important. It may be worthwhile to buy a house that needs repairs (fixable
with time) than going for a more expensive option. Don’t worry if you must live with hideous wallpaper and
cabinetry in the kitchen or bathroom. If you can buy a house with good bones that is perfect for your family, the
physical imperfections don’t matter. You can remodel it over time to transform it into your vision.
In other words, if a house meets your requirements in terms of size and location, don’t dwell on fixable physical
imperfections. You will always find a way to improve the look and appearance of the house once you become a
homeowner. According to experts, first-time homebuyers should look for a property to which they can improve
or add value. It ensures an increase in equity that can help in the future.

CONSIDERING FINANCING OPTIONS
It is one of your most important responsibilities to ensure that your finances or funds are in order when you
decide to buy a house. Typically, when you need to qualify for a house loan, you must meet the following
criteria.
•
•
•
•

You should have good credit scores to apply
You must have a record of paying bills and other payments on time
You shouldn’t have any overdue debt
Your maximum debt-to-income ratio: Lenders generally look for the ideal front-end ratio to be no more
than 28 percent, and the back-end ratio, including all monthly debts, to be no higher than 36 percent.

Nowadays most lenders prefer having a limit to home expenses (taxes, homeowners’ insurance, and principal
interest) to 28 percent of the monthly gross income of the borrowers. It is worth mentioning that this figure
varies widely and depends on the trends of the local real estate market.
Verification of your finances is a crucial part of the entire loan approval process. Once you have chosen a lender
and submitted a loan application, the loan company or lender verifies the financial information you provided.
The company checks for credit scores, calculates the debt income ratio and also verifies employment
information.
In some cases, the lenders pre-approve a borrower loan application. However, even if you get preapproval for a
loan from your lender, the application may fall through if any of your financial moves alter your credit scores. It
can be anything from small investment in the business to financing a trip. If you’re considering purchasing a
home, do not get a new car loan or overly use credit cards within six months prior to looking for a home loan if
you can help it.
Remember that you are not bound or restricted by loyalty to your current financial company to search for a
mortgage or seek a preapproval. Make sure you shop around to check and learn about other options. You can
search for different financial institutes even if you’re not eligible for other loan types.
The fees you pay to your mortgage lender vary significantly. The mortgage interest rate also increases or
decreases, depending on the lender you choose. Both mortgage lender fees and interest rates can have a
significant impact on the price of your house.
Note: Mortgage/loan lending discrimination in the home buying process is illegal. If you’re subjected to
discriminatory behavior by your lender on the bases of your sex, race, marital status, religion, national origin,
public assistance, age, or disability, you can take legal action.
You can contact the U.S. Department of Housing and Urban Development or the Consumer Financial Protection
Bureau to file a complaint.

WHAT TYPE OF MORTGAGE IS RIGHT FOR ME?
The type of loan you qualify for will determine your monthly payment amounts, the length of the
loan and other terms of the mortgage.
A conventional loan is a type of mortgage loan that is customarily made by a bank, savings and
loan association or other financial institution that is without governmental underwriting (such as
the Federal Housing Administration (FHA) insurance or a Department of Veterans Affairs (VA)
guarantee.) Here the lender looks at your debt-to-income ratio, credit history and credit score to
determine the terms of the loan. Conventional loans can be adjustable-rate mortgage (ARM) or
fixed rate loans.
An FHA loan is a mortgage that is insured by the Federal Housing Administration. The credit
requirements are less stringent than with a conventional loan. To qualify for an FHA loan, you
need two years of steady income, and your new mortgage must be 30 percent of your gross
income. If you have filed for bankruptcy, your discharge must be at least two years old. If you have
gone through foreclosure, it must be four years old. FHA loans tend to be fixed rate loans.
A VA loan is a mortgage guaranteed by the Department of Veterans Affairs. Generally, veterans,
National Guard, reserve and some surviving spouses can apply for VA loans. The major
requirements are steady income and at least two years of military service. VA loans tend to be
fixed rate loans.
A purchase money loan is commonly known as a seller-financed loan where the buyer makes
payments directly to the seller until the loan balance is satisfied. This type of loan is risky for a
seller because the seller may not recover the balance from the buyer and runs the risk of
foreclosure. The loan is equally risky for the buyer because the seller holds the title to the
property and can potentially sell the property to another person without the knowledge of the
buyer.
Construction loans are usually short-term, variable-rate loans priced at a spread to the prime rate
or some other short-term interest rate. The contractor/builder and the lender establish a draw
schedule based on stages of construction and interest is charged on the amount of money
disbursed to date. Many homeowners use construction-to-permanent financing programs where
the construction loan is converted to a mortgage loan after the certificate of occupancy is issued.
The advantage is that you only need one application and one closing.

INTEREST ON YOUR LOAN
The total amount of interest a buyer will pay the lender on their loan depends on the interest rate
and how it will be applied for the duration of the loan.
• Fixed rate loans are mortgages with an interest rate that will not change over the life of the loan.
The interest rate is fixed in advance to a set rate, usually in increments of 1/4 or 1/8 percent.
• Interest-only loans are loans where the borrower pays only the interest on the principal balance,
typically for a five or ten-year interest-only period.
• Adjustable-rate mortgage (ARM) is a mortgage interest rate that changes periodically based on a
selected index that reflects changes in inflation and cost of credit. The interest rate and your
payments are adjusted up or down as there are changes in the index.

MAKING AN OFFER
Once you have some good options, it is time to make offers to the sellers. Reaching this stage means you’re
close to becoming a homeowner. But you must work with your real estate agent to decide the amount of money
you should offer for the property. Make sure you discuss any conditions regarding the deal with your agent. It
may include the closing costs and legal matters.
When you’re sure about buying a certain property and have discussed everything with your agent, you can
present an offer. Let your agent do it by arranging a meeting with the seller’s agent. Presenting a single offer
doesn’t mean that the seller will accept it. In many cases, the seller’s agent issues a counteroffer to the buyer’s
agent.
This is when the negotiation skills of your real estate agent play an important role. He can go through, assess,
and negotiate the offer from the seller’s agent until you reach a deal.
You must evaluate your finances and budget before submitting an offer to the seller. Be sure your home buying
budget includes estimated closing cost (2% to 5% of the total purchase price), mandatory appliances your
home needs before you move in, immediate repairs, and commuting costs.
It is always better to think ahead when estimating your budget. You might be ambushed by unexpected utility
costs, neighborhood association fees, or property taxes. Many people who move from an apartment or rental
property to their own home don’t factor in these costs. It is because they have never previously come them.
You may need the energy and water bills from the last year to estimate the average outlay of each month. After
assessing everything, it becomes clearer how much can you afford when buying a house. If your offer is
accepted, you will pay a 3% good-faith deposit to process and transition into escrow.
Escrow is typically a 30-day period in which the seller or his agent takes the property off the housing market. It
relies on the contractual expectation that the buyer will purchase the house. The due-diligence period is
typically 17 days to ensure that buyers have time to inspect the property.

MULTIPLE OFFERS
Questions to consider in a seller’s market
When home buyers outnumber sellers, the result can be a multiple offer scenario. If you’re searching for homes in
a competitive market environment, you’ll want to take time to understand the dynamics of multiple offers and
understand how this might impact your negotiating strategy.
Will I know if I'm in a multiple offer situation?
Not necessarily. Typically, it works to a seller’s advantage if buyers are told they are competing with one another,
however a seller must give their agent permission to disclose the existence of other offers before this can be
shared with your agent.
How will offers be presented to the seller?
The seller decides how they want this handled, either individually or as a group presentation. Once presented, a
seller can elect to accept (or counter) one offer, reject all offers, or reject all offers in conjunction with a request
to resubmit a “highest and best” offer.
Will the details of my offer be kept confidential from other buyers?
The only way to preserve confidentiality is to ask the sellers to sign a confidentiality agreement before presenting
your offer (which also applies to their agent). However, if the seller decides to have a group presentation of
offers, you’ll either withdraw your offer or revoke the confidentiality agreement.
If my offer has the highest price, can I be confident that I'll beat out other buyers?
No. Sellers can accept whichever offer they consider “best” and that may be based on other factors, like the
certainty of closing (e.g., the buyer is already approved on their mortgage) or flexibility on closing dates.
What are my options for writing a stronger offer?
In addition to firming up your financing (or paying cash) and offering flexibility on timing, there are several other
things you can do, including eliminating contingencies, increasing your earnest money deposit or paying closing
costs, to name a few. These are things we will further discuss based on your personal situation.
If I don’t want to compete with other buyers, can I withdraw my offer?
Yes, if you deliver notification to the seller revoking your offer before they’ve accepted it.

OBTAINING A HOME INSPECTION
The home you want to buy may appear flawless, but it does need a thorough inspection. It is critically
important that you seek the assistance of a trained professional to inspect your new home for safety, quality,
and overall condition. There are cases in which home inspection teams spotted serious defects and issues in
the property that the seller didn’t disclose. If it happens in your case, you can rescind the offer and ask for a
deposit refund. However, if you don’t want to let the property go, you can always have your realtor negotiate
with the seller about discounts and repairs. If defects are serious, you can ask for the discounted price of the
home.
Is home inspection important?
Whether you’re purchasing a single-family home, condo, or apartment, conducting a home inspection before
you move in gives you a better picture of what you’re investing into before purchase. As we said above, you
must consider all the hidden and potential costs of renovating and repairing. They can impact the cost of the
house. Even minor renovation issues in plumbing, structure, and electrical appliances can give you negotiating
power when finalizing the sales contract.
Wondering when to conduct a home inspection? Ideally, the seller had a home inspection prior to listing the
home, however, if this is not the case, the buyer’s home inspection happens when a buyer makes an offer to
the seller. When the seller accepts the offer, along with all the terms and conditions, buyers need to conduct a
home inspection before signing the sales contract or transferring the money. Some buyers have a home
inspection after they sign the sales contract. It stretches out the contract period longer as parties extend or
draw out the negotiations further. This often results in redrafting the contract that both parties have to sign
again.
This is the reason why expert realtors recommend conducting a home inspection before the parties sign the
contracts. It allows buyers and sellers to negotiate important details before signing the contract.
Keep in mind that if your seller agrees to renovate, repair, and replace the defective parts of the house before
closing, you should do another inspection.

WHAT HOME INSPECTORS COVER IN YOUR HOME INSPECTION?
The Attic
The attic is an important area of your home that may have hidden structural damages. Inspectors
ensure to thoroughly check the attic of the new home for decayed wood, broken joints, cracks, and
any other structural damage. In addition to that, the inspectors check the property for water
penetration, ventilation, and electrical issues.
The Bathrooms
It is crucial to inspect the bathrooms for any potential damage that can lead to other problems such as
drainage and sewer issues. The home inspector checks electrical outlets, proper ventilation, plumbing,
and GFCI functionality in the bathrooms. The inspection also includes an assessment of toilet and
drain functionality.
The Basement or Under the Home
The basement is another critical area of the home that needs a proper inspection before you sign the
deal. Typically, the home inspector looks for a sign of broken flooring, cracks, and moisture in the
basement walls. Plus, the team checks the basement for water intrusion to make sure the sump pump
in the home is functioning properly.
The Bedrooms
In the bedrooms, the home inspectors check the structure of floors, ceilings, and walls. Plus, the team
checks for strains, cracks, or damage in the structure. Electrical appliances in the room including
heating circulation AC, lights, and fans are also checked.
The Kitchen
The kitchen is the heart of your home and needs to be in perfect condition. The home inspection team
looks in the kitchen to ensure the plumbing and draining system is working properly. It also checks
the oven, refrigerator, stove, and garbage disposal. The team tests the water pressure and dishwasher.
The Electrical System
A thorough inspection of the electrical system is extremely important before you move into the new
space. The inspection team checks the electrical panels and wiring of the house. The team of
professional inspectors also looks for bare or exposed wiring in and around the house to find anything
that’s out of code. The checking also includes service panels and network cables for safety.

The Heating and Cooling Systems
The home inspector team checks for gas odor near the
HVAC systems. The gas odor around the heating and
cooling system indicates a gas leak. The professionals
ensure that the AC and heating system are working. The
team makes sure the air of the HVAC flows through your
home to regulate the optimal temperature.
The Roof
Roofs can have hidden damages in the structure. That is
why home inspectors look for the areas damaged by
rain, storm, or hail. They also check chimneys for rotten
wood, roof for missing shingles, and any area that has
water penetration.
The Plumbing System
The main purpose of inspecting the plumbing system of
any new home is to check it for damage or leaks. The
professionals test the water heater to make sure it’s
working in order. The team ensures the maximum
temperature of the water heater doesn’t exceed 125
degrees Fahrenheit.
The Grounds and Exterior Structure
The team of expert home inspectors inspects the
foundation of the house to assess the overall structure
for damage. If there are bowing or cracks in the
supporting walls and foundation floor, they could lead
to potential structural damage to the property. Plus,
cracks protruding from the doors and windows indicate
that the foundation is shifting.
The home inspector also looks at the quality and
condition of the fence, deck, and detached structures.
The job is to spot anything that looks damaged or out of
the ordinary.
When you hire a professional team of home inspectors
to inspect the house, it covers many issues except
radon level testing and water contamination. Plus, the
team might not inspect the house for mold, pests, or
asbestos.
You can speak with your real estate agent to help you
hire a specialty service to inspect the home you’re
planning to buy. But specialty inspection services need
additional time to inspect the house and cost you more.
That is why it is important to make a list of the things
that need a thorough inspection. Your real estate agent
can help you with the task.

TITLE INSURANCE
In California, most real estate
transactions are closed with a title
insurance policy. Many home buyers
just assume that when they purchase
a piece of property, possession of the
deed to the property is all they need
to prove ownership. This is not true.
Hidden hazards may attach to real
estate. A property owner's greatest
protection is a policy of title
insurance.
Title Insurance
is a contract of
indemnity which guarantees that the
title is as reported and, if not
reported and the owner is damaged,
the title policy covers the insured for
their loss up to the amount of the
policy. Title insurance assures owners
that they are acquiring a marketable
title. Title insurance is designed to
eliminate risk or loss caused by
defects in title from the past. Title
insurance provides coverage only for
title problems which were already in
existence at the time the policy was
issued.
The Title Search of public records,
laws and court decisions pertaining to
the property to determine the current
recorded ownership, any recorded
liens or encumbrances or any other
matters of record which could affect
the title to the property. When a title
search is complete, the title company
issues a preliminary report detailing
the current status of title.
A preliminary report contains vital
information which can affect the
close of escrow: Ownership of the
subject property; where the current
owners hold title; matters of record
that specifically affect the subject
property or the owners of the
property; a legal description of the
property and an informational plat
map.

WHO PAYS FOR WHAT?
Below is a list to give you an idea of some of the common expectations, but this list will vary from region to
region. Also, if it’s a buyer’s or seller’s market could possibly change the common fee responsibility. This is a
breakdown of what the SELLER and BUYER would each generally be expected to pay for.

SELLER:
Real Estate Commission
Document Preparation Fee For Deed
Documentary Transfer Tax
Any City Transfer/Conveyance Tax (According To
Contract)
• Any Loan Fees Required By Buyer’s Lender
• Payoff Of All Loans In Seller’s Name (Or Existing Loan
Balance If Being Assumed By Buyer)
• Interest Accrued To Lender Being Paid Off, Statement
Fees, Reconveyance Fees And Any Prepayment
Penalties
• Termite Inspection (According To Contract)
• Termite Work (According To Contract)
• Home Warranty (According To Contract)
• Any Judgments, Tax Liens, Etc., Against The Seller
• Tax Proration (For Any Taxes Unpaid At Time Of
Transfer Of Title)
• Any Unpaid Homeowner’s Dues
• Title Insurance Premium
• Recording Charges To Clear All Documents Of Record
Against Seller
• Any Bonds Or Assessments (According To Contract)
• Any And All Delinquent Taxes
• Notary Fees
• Escrow Fees (Santa Cruz 50/50) (Monterey 50/50)
(Santa Clara - Seller Pays)
•
•
•
•

BUYER:
•
•
•
•
•
•
•
•
•
•
•
•
•
•
•
•

Title Insurance Premium
Escrow Fees (Depends On County)
Notary Fee
Document Preparation (If Applicable)
Recording Charges For All Documents In
Buyer’s Name
Termite Inspection (According To Contract)
Tax Proration (From Date Of Acquisition)
Homeowner’s Transfer Fee
All New Loan Charges (Except Those Required
By The Lender For Seller To Pay)
Interest On New Loan From Date Of Funding
To 30 Days Prior To First Payment Date
Assumption/Change Of Records Fees For
Takeover Of Existing Loan
Beneficiary Statement Fee For Assumption Of
Existing Loan.
Inspection Fees (Roofing, Property Inspection,
Pest, Geological, Etc.) (According To Contract)
Home Warranty (According To Contract)
City Transfer/Conveyance Tax (According To
Contract)
Fire Insurance Premium For First Year

HOW DOES A REAL ESTATE AGENT HELP YOU BUY A HOUSE?
•
•
•
•
•
•
•
•
•
•

Uses the Right Tools
Is Visible in the Real Estate Community
Unique Value Proposition to Show the best homes
Communicates with the Sellers’ Agent
Monitors Your Mortgage Commitment
Helps You Find a Home
Determines the Right Location
Negotiates Offers
Helps You Pick a Home Inspector
Schedules House inspections with the Clients and Home Inspector

30 DAY ESCROW - THE TIMELINE TO EXPECT
Ø
Ø
Ø
Ø
Ø
Ø
Ø
Ø

Ø
Ø
Ø
Ø
Ø
Ø
Ø

Day 0 - Offer Accepted by the Seller. You are officially “in Escrow”!
Day 1- Contact your lender and start the loan paperwork.
Day 2 - Schedule home and pest inspections if not already completed by the seller.
Day 3 - “Verification of Down Payment and Closing Costs” and Preapproval due to seller. Earnest money
deposit due to escrow
Day 4 - Confirm with lender that the appraisal has been scheduled
Day 5 - Think about moving. Are you going to use a moving company or do it yourself? I can help
w/recommendations and planning
Day 7 - Seller is required to deliver ALL disclosures and HOA docs if applicable
Day 8 - Day 12 - We will sit down together and review all the disclosures and reports. If you feel that there is
information obtained in these documents that devalues the house, we can ask for either a credit or a price
reduction. Remember, the Seller does not have to agree to your request, and you can walk away from the
deal at any time during this period and receive your deposit money back.
Day 13 - Day 16 - Schedule any follow-up inspections or contractor visits. Start shopping for homeowners’
insurance.
Day 17- Remove physical investigation and appraisal contingencies. Remove HOA contingency if applicable
Day 21 - Remove loan contingency. Once all contingencies are removed the increased deposit is due to
escrow
Day 26 – Meet with agent to do a walk through prior to closing escrow
Day 28 - Meet at the escrow company for the final sign-off on the loan documents.
Day 29 - The lender sends the value of the loan to the escrow company
Day 30 – Grant Deed Records. Congratulations, you get the keys to your new house!

SANTA CRUZ COUNTY, CA - SALES STATISTICS 2021-2022
2022
Month
January
February
March
April
May
June
July

Inventory
126
165
168
211
263
304
302

New
118
155
78
202
245
184
163

Sold
86
93
138
180
210
143
119

DOM*
31
24
23
15
15
18
20

Average
$1,395,064.00
$1,576,006.00
$1,556,126.00
$1,575,410.00
$1,368,438.00
$1,478,658.00
$1,379,071.00

Median
Absorption
$1,250,000.00
68%
$1,380,000.00
56%
$1,365,000
82%
$1,410,000.00
85%
$1,252,500.00
80%
$1,325,000.00
47%
$1,250,000.00
39%

New
136
158
223
262
289
234
273
214
171
149
113
58

Sold
124
114
149
204
194
221
188
217
186
163
162
133

DOM
39
45
42
15
19
13
15
19
26
25
19
31

Average
$1,239,515.00
$1,159,202.00
$1,253,686.00
$1,377,098.00
$1,351,651.00
$1,351,065.00
$1,348,600.00
$1,352,498.00
$1,321,205.00
$1,278,528.00
$1,399,490.00
$1,343,802.00

Median
Absorption
$1,110,000.00
55%
$1,058,000.00
46%
$1,100,000.00
58%
$1,265,000.00
73%
$1,300,000.00
57%
$1,175,000.00
65%
$1,192,500.00
52%
$1,255,000.00
69%
$1,185,000.00
63%
$1,120,000.00
68%
$1,262,500.00
87%
$1,200,000.00
141%

190

171.25

25.67

Condo/
2022 Townhomes
Inventory New
Month
January
24
25
February
32
34
March
33
42
April
33
38
May
33
38
June
67
37
July
73
49

Sold
21
18
33
41
41
35
31

DOM
24
6
10
13
13
12
17

Average
$924,433.00
$857,791.00
$879,240.00
$1,041,177.00
$1,041,177.00
$858,164.00
$850,151.00

Median
$860,000.00
$839,750.00
$810,000.00
$945,000.00
$945,000.00
$800,000.00
$745,000.00

Absorption
88%
56%
100%
124%
124%
52%
42%

Condo/
2021 Townhomes
Inventory New
Month
January
73
40
February
59
43
March
57
50
April
59
60
May
57
43
June
57
51
July
67
66
August
69
55
September
53
45
October
37
31
November
40
34
December
21
17

Sold
30
39
51
53
44
44
47
42
60
43
40
36

DOM
38
58
40
16
30
11
12
24
19
26
13
25

Average
$682,538.00
$672,912.00
$687,028.00
$753,367.00
$882,729.00
$785,691.00
$832,484.00
$817,463.00
$751,239.00
$813,662.00
$854,847.00
$668,500.00

Median
$671,500.00
$625,000.00
$637,000.00
$709,000.00
$802,500.00
$745,250.00
$700,000.00
$775,000.00
$697,500.00
$699,000.00
$797,000.00
$692,914.00

Absorption
41%
66%
89%
90%
77%
77%
70%
61%
113%
116%
100%
171%
89%

Single Family
Homes
Month
Inventory
January
225
February
250
March
259
April
278
May
343
June
339
July
361
August
316
September
294
October
238
November
187
December
94
2021

265.33

69%

Statistics from Santa Cruz County Association of REALTORS®
* DOM - Day on Market

What Is
Absorption Rate
In Real Estate?
Absorption rate is a
term used in real
estate to describe
the speed homes
are sold in a specific
market in a specific
time frame. It’s
determined by
dividing the number
of homes sold by
the number of
available homes
within the time
frame. A high
absorption rate
means there’s a
high demand for
homes and that
homes don’t stay on
the market for long.
A market with an
absorption rate at or
above 20% is
typically called a
seller’s market,
whereas an
absorption rate
below 15% signals
a buyer’s market.
With an increase in
mortgage rates
there are now more
homes in inventory
for sale, prices look
to be stabilizing and
the absorption rates
are lowering.

HOME SEARCH WORKSHEET
Main Requirements
Price range: _______________________ Lot size: _________________
Location:__________________________ Square footage: __________
Detached/Attached:________________ # of bedrooms: ___________
House style(s): ____________________ # of bathrooms: ___________
Age of property: ___________________ Garage: __________________
Specific Features
(e.g., School district, golf, waterfront, view, large lot, pool, fireplace, garage size, appliances, distance to school,
additional room preferences, etc.):
_____________________________________________________________________________________________________
_____________________________________________________________________________________________________
_____________________________________________________________________________________________________
_____________________________________________________________________________________________________
_____________________________________________________________________________________________________
Additional Comments/notes:
_____________________________________________________________________________________________________
_____________________________________________________________________________________________________
_____________________________________________________________________________________________________
_____________________________________________________________________________________________________
Title / Escrow ____________________________________
Name: __________________________________________
Company: _______________________________________
Address: ________________________________________
City / State / Zip: _________________________________
Office: __________________________________________
Cell: ____________________________________________
E-mail: __________________________________________
Fax: _____________________________________________
Notes: __________________________________________
_________________________________________________
_________________________________________________

Contact_________________________________________
Name: __________________________________________
Company: _______________________________________
Address: ________________________________________
City / State / Zip: _________________________________
Office: __________________________________________
Cell: ____________________________________________
E-mail: __________________________________________
Fax: _____________________________________________
Notes: __________________________________________
_________________________________________________
_________________________________________________

Contact ________________________________________
Name: __________________________________________
Company: _______________________________________
Address: ________________________________________
City / State / Zip: _________________________________
Office: __________________________________________
Cell: ____________________________________________
E-mail: __________________________________________
Fax: _____________________________________________
Notes: __________________________________________
_________________________________________________
_________________________________________________

Contact ________________________________________
Name: __________________________________________
Company: _______________________________________
Address: ________________________________________
City / State / Zip: _________________________________
Office: __________________________________________
Cell: ____________________________________________
E-mail: __________________________________________
Fax: _____________________________________________
Notes: __________________________________________
_________________________________________________
_________________________________________________

Paul Burrowes, CRS, CCEC, SFR, REALTOR® I DRE# 01955563
(831) 295-5130 I paul@burrowes.com I www.PaulBurrowes.com

CHECKLIST FOR MOVING
Before You Leave:

On Moving Day:

Address Change
q Post Office: Provide Forwarding Address
q Charge Accounts, Credit Cards
q Subscriptions: Notice requires several weeks
q Friends and Relatives

q Carry enough cash or travelers checks to cover cost
of moving services and expenses until you make
banking connections in your new city
q Carry jewelry and documents yourself; or use
registered mail
q Plan for transporting pets; they are poor traveling
companions, if unhappy
q Let a close friend or relative know route and
schedule you will travel including overnight stops;
use him or her as message headquarters
q Double check closets, drawers, shelves to be sure
they are empty
q Leave all old keys needed by new tenant or owner
with Realtor® or neighbor

Bank
q Transfer funds, arrange check-cashing in new city
q Arrange credit references
Insurance
q Notify company of new location for coverages:
q Life, Health, Fire & Auto
Utility Companies
q Gas, light, water, telephone, fuel, garbage, cable
q Get refunds on any deposits made
Delivery Service
q Laundry, newspaper, changeover of services
Medical, Dental, Prescription Histories
q Ask doctor and dentist for referrals; transfer
needed prescriptions, eyeglasses, X-rays. Obtain
birth records, medical records, etc.
Pets
q Ask about regulations for licenses, vaccinations,
tags, etc.
Don’t Forget To:
q Empty freezer; plan use of foods
q Clean refrigerator
q Have appliances serviced for moving
q Remember arrangements for TV
q Clean rugs or clothing before moving; have them
moving wrapped
q Check with your Mover; insurance coverage,
packing and unpacking labor, arrival days, various
shipping papers, method and time of expected
payment
q Plan for special care needs of infants or pets

At Your New Address:
q Obtain certified check, cashiers check or wire money
necessary for closing Real Estate Transaction
q Check on service of telephone, gas, electricity, water
and garbage
q Check pilot light on stove, hot water heater and
furnace
q Have appliances checked
q Ask Mail Carrier for mail he or she may be holding
for your arrival
q Have new address recorded on driver license
q Visit city offices and register for voting
q Register car within five days after arrival in state or
a penalty may have to be paid when getting new
license plates
q Obtain inspection sticker and transfer motor club
membership
q Apply for state driver license
q Register family in your new place of worship
q Register children in school
q Arrange for medical services: doctor, dentist,
veterinarian, etc.
Moving expenses can be tax deductible of a qualifying
move. You can deduct the cost of trips to the area of a
new job to look for a home, shipping costs of furniture
including insurance and storage up to 30 days and more.
You can also deduct certain costs associated with selling
your old home including real estate commission, legal
fees, appraisal and title fees. For a full description of
IRS deductions please contact a professional or go to
www.irs.gov.

ABOUT ME
Paul Burrowes, CRS, CCEC, SFR, REALTOR® I DRE# 01955563
(831) 295-5130 I paul@burrowes.com I www.PaulBurrowes.com
Licensed REALTOR® with over 15 years of experience and expertise. Commits to being
on time and transparent. Acts as your consultant to ensure you make the best decisions
to fit your transaction at every step in the process. Negotiates towards a low stress,
win-win outcome. Handles all the details for you, ensuring the hundreds of steps in
your real estate transaction go smoothly. Proudly serving Silicon Valley, Santa Cruz,
Monterey, and Santa Clara Counties!
BUYER SERVICES:
• Personalized guidance to determine your priorities
• Drawing upon market knowledge and research to
find the right solutions
• Negotiating requests and offers
• Coordinating contracts and documentation
• Delivering support after the sale
SELLER SERVICES:
• Researching the local real estate market
• Preparing and staging home to sell
• Recommending asking price for maximum profit in
current market conditions
• Identifying the key selling points
• Comprehensive, strategic marketing to potential
buyers
• Negotiating with buyers on your behalf
REAL ESTATE CONSULTING
• Selling or Purchasing Property
• Single Family Homes
• Minor Land Divisions
• Planned Unit Developments
• Multi-Residential, Infill
• Apartments, Ranch, Acreage
• Sandhills Mitigation
COMMUNITY SERVICE:
• Member, Chamber of Commerce
• Member, Exchange Club of Scotts Valley

Paul Burrowes, REALTOR®
David Lyng Real Estate
5522 Scotts Valley Drive, Scotts Valley, CA 95066
C 831-295-5130
C 408-497-3989
O 831-438-5700
DRE# 01955563
paul@burrowes.com
http://www.burrowes.com

MARKETING STRATEGIES:
• Sourcing leads directly from expansive network
• High-resolution photography/high quality
production
• Comprehensive social media and traditional media
marketing campaigns
• Individual property website
• Syndicated listing on high-visibility websites
• Utilization of the Multiple Listing Service
• (MLS)
• Open Houses
EDUCATION:
• REALTOR® License
• Certified Residential Specialist
• Short Sales and Foreclosure Resource
• California Clean Energy Certification
• San Jose State University
MEMBERSHIPS:
• Santa Cruz Association of REALTORS®
• California Association of REALTORS®
• National Association of REALTORS®
• Residential Real Estate Council
AWARDS:
• David Lyng President's Club Elite (3 Years)
• Cover Article in Top Agent Magazine
• Who's Who in Real Estate
• Most Prominent Agent
• Best of Scotts Valley

LET’S GET STARTED!
I would like to get you started with an automated search. Let me know your desired location, the number of
bedrooms & bathrooms, size of yard, price range, and any features you would like. We can fine-tune your search
once you review it, so you’ll see only properties that meet your expectations and budget. Anytime a new listing
comes on the market that matches your criteria, you’ll automatically receive a notification. Sometimes clients
review properties anywhere from one-month to two years until they are ready to purchase. No pressure, we can
work on a plan together. Once you have identified homes and are ready to preview homes, I’ll forward any files
and reports about the homes and schedule private appointments. Send an email with your contact information
and details and let’s get started!
Paul Burrowes, REALTOR®
David Lyng Real Estate
5522 Scotts Valley Drive,
Scotts Valley, CA 95066
C 831-295-5130
C 408-497-3989
O 831-438-5700
DRE# 01955563
paul@burrowes.com
http://www.burrowes.com

